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About the Genworth Homebuyer Confidence Index
The Genworth Homebuyer Confidence Index (HCI) is based on five components:
• The proportion of monthly income used to
service debts

• Repayment expectations over the next 12
months

• The maximum loan-to-value ratio (LVR)
borrowers are comfortable borrowing

• Whether now is considered a good time to
buy a home.

• Repayment history over the last 12 months

Definitions of types of respondents referred to in this report
First Homebuyer (FHB): Someone who purchased
their first property to live in (with a mortgage) in
the last 12 months
First Time Investor: Someone who purchased
their first property (with a mortgage) in the last 12
months but does not live in the property
Mortgagor: Someone who has had a mortgage
for over 12 months (does not include FHBs or First
Time Investors)

Homeowner: Someone with a mortgage, including
FHBs, First Time Investors and Mortgagors
Prospective FHB: Someone who intends to buy
their first property in the next 12 months
Non-Property Owner: Someone who does not
currently have a mortgage on a property or own
property (includes Prospective FHBs).

Methodology
This report is based on an online survey of 2,091 Australians conducted in September 2015. Survey
respondents were sourced from a panel of individuals who have signed up to participate in online surveys.
Respondents are nationally representative according to age, gender and state or territory. The sample
consisted of:
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Summary
Welcome to the 11th edition of the Genworth Homebuyer Confidence Index
(HCI), a measure of Australian Homeowners’ and Non-Property Owners’
sentiment towards the housing and mortgage market.
In this edition the key findings are:
1. National homebuyer confidence reaches new
post-GFC high: The HCI increased slightly
from 99.2 in March 2015 to 99.6 in September
2015, its third consecutive increase since March
2014. This increase was mainly driven by the
proportion of all respondents who use over
50% of their income to service debts falling
from 29% in March 2015 to 23% in September
2015
2. First Homebuyer confidence falls: After
increasing to a record high of 102.1 in March
2015, FHB confidence fell to 98.4 in September
2015, back to the level it was 12 months ago in
September 2014. This decrease was driven by
a higher proportion of FHBs who experienced
mortgage stress 21% (up from 9% in March)
and FHBs who expected mortgage stress 14%
(up from 8% in March 2015)
3. Victoria takes the lead: The HCI in Victoria
increased from 97.6 in March 2015 to 100.4
in September 2015, the highest level of
confidence among the states. Victorians are
less likely to be heavily indebted, with only 17%
using more than 50% of their income to service
debts, down from 25% in March 2015. As well
as lower interest rates, Victorians may also be
paying down their debts, with the average
number of unique debt products held by these
respondents falling from 1.6 to 1.4 between
March and September 2015
4. Australians are less likely to believe it is a
good time to buy property: Despite the
second official RBA cash rate cut of the year
in May 2015, most respondents have become
less likely to believe it is a good time to buy
property. The proportion of respondents who
believe it is a good time to invest in property
fell from 47% to 44% between March and
September 2015, while the proportion who
believe it is a good time to buy a home fell

from 52% to 48% over the same period. The
perception that property is overvalued was
the most common reason given by those
who believe it is a bad time to buy a home or
investment property
5. Accessibility continues to be the biggest
barrier: High property prices (34% compared
to 35% in March 2015), followed by the difficulty
of saving for a deposit (stable at 20%), continue
to be perceived as the biggest barriers to
purchasing a first home. FHBs are increasingly
using alternate sources of debt to achieve their
deposit including credits cards (19% up from
3% in 2013) and personal loans (18% up from
8% in 2013). This reliance on other sources of
debt to fund deposits may explain why FHBs
are more likely to be heavily indebted, at
35% compared to the average of 23%. These
figures indicate that accessibility (the ability
to enter the property market), as opposed
to affordability (the ability to meet mortgage
repayments), remains the key challenge for
those wishing to enter the property market
6. Consumer perception of the Australian
housing market: Most Homeowners (63%)
and Non-Property Owners (70%) believe that
the housing market in Australia is overheated,
with foreign buyers (32%) and property
investors (19%) being seen as the biggest
drivers. However, despite this perception, 86%
of respondents expect prices to either remain
stable or increase further in the next year.
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HCI rose
by 0.4% from
99.2 to 99.6, a
new post-GFC
high

Overall index movement
September 2015 saw the third consecutive increase in the national HCI.
Between March and September 2015, the HCI rose slightly by 0.4% from 99.2
to 99.6, a new post-GFC high. This follows an increase of 8.0% in September
2014 and a further increase of 1.1% in March 2015.
The increase in September 2015 was driven by the
lower proportion of respondents using more than
50% of their income to service debts, which fell
from 29% in March 2015 to 23% (see Figure 1).
This coincides with the Reserve Bank of Australia’s
(RBA) official cash rate cut in May 2015, to 2.00%,
which would have improved the affordability of
mortgage repayments for many Homeowners.
However, despite the cash rate cut in May 2015,
the proportion of respondents who believe now
is a good time to buy a home fell from 52% to
48% between March and September 2015. It is
likely that the benefits of the cash rate cut were
overshadowed by the surge in property prices,
with the CoreLogic RP Data Home Value Index
showing that the median dwelling price across all
capital cities increased by 5.3% over the quarter
and 10.2% over the year to August 2015.

Both experienced and expected mortgage stress
remained low in September 2015. The proportion
of Homeowners who expected mortgage stress
remained stable at 16% while the proportion of
Homeowners who experienced mortgage stress
increased slightly to 18% (up from 16% in March
2015). Higher cost of living (38%), followed by
unemployment (19%) and other debt obligations
(19%), continue to be the most common reasons
for those who experienced mortgage stress.
Higher cost of living (39%), unemployment (24%)
and underemployment (fewer hours worked or
lower pay for same work) (16%) were the most
common reasons for expecting difficulty with
making mortgage repayments over the next year.
The proportion of respondents who are
comfortable with borrowing more than 80% of
their property value remained steady between
March and September 2015, at 24%.

Figure 1. Genworth Homebuyer Confidence Index

Figure shows HCI as at September 2015 (99.6), all-time low in March 2014 (90.8) and all-time high in 2007 (100.0).

Source: Genworth

5

State-by-state overview
When viewing confidence by state, Victoria and Queensland saw an
increase between March and September 2015, while Western Australia,
South Australia and New South Wales saw a decrease in HCI over the same
period.
After falling by 1.5% to 97.6 in March 2015,
Victoria saw the highest increase in the HCI in
September 2015, by 2.9% to 100.4, the highest
level of confidence seen in the state since the
inception of the HCI (see Figure 2). This was
driven by the lower proportion of Victorians who
are heavily indebted – only 17% of those surveyed
are using more than 50% of their income to
service debts, compared to 25% in March 2015.
In addition to lower interest rates, Victorians may
be deleveraging, as the number of unique debt
products held by respondents in this state fell from
1.6 to 1.4 between March and September 2015.
Perhaps reflecting their more comfortable debt
levels, Victorians are also the least likely to have
experienced mortgage stress (14% compared to
the national average of 18%) and among the least
likely to expect mortgage stress (14% compared to
the national average of 16%).
Queensland saw a 2.1% increase in confidence
between March and September 2015, from 97.9
to 100.0. Similar to Victoria, this is the highest level
of confidence in Queensland recorded by the HCI.
Queenslanders are the most likely to believe it is

a good time to buy a home, with the proportion
who believe so increasing from 53% in March 2015
to 57% in September 2015, the highest level seen
in the HCI. This is supported by the HIA Housing
Affordability Index, which shows that housing
affordability in Queensland improved by 2.2% in
the June 2015 quarter.
Western Australia saw the largest fall in the HCI,
of 5.0% from 101.6 in March 2015 to 96.5 in
September 2015, the lowest level of confidence
among the states. This was largely driven by
the increased proportion of Western Australians
who expected mortgage stress, which almost
doubled from 13% in March 2015 to 25% in
September 2015. Western Australians were the
most likely to anticipate mortgage stress because
of unemployment (31% compared to the national
average of 24%), which may reflect the recent
jump in the state’s unemployment rate between
5.9% in June to 6.4% in July 2015 before falling
to 6.1% in August 2015. It is likely that the mining
downturn has not only impacted mining labour
demand, but also demand for labour across the
board in Western Australia.

Figure 2. Genworth Homebuyer Confidence Index – by state

Source: Genworth
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South Australia saw the second largest fall in
confidence, by 2.2% from 100.3 to 98.1 between
March and September 2015. This was driven by
the increased proportion of South Australians who
experienced mortgage stress 21% (up from 15% in
March) and those who expected mortgage stress
24% (up from 16% in March). Since March 2015,
South Australians have been hit with a series of
job cuts by companies such Holden, United Dairy
Plant, BHP Billiton and Fairfax, which contributed
to the state’s unemployment rate rising from
6.5% to 7.9% between March and August 2015.
Furthermore, economists predict South Australia’s
unemployment rate could reach as high as 9.0%
over the next six months, after BHP Billiton
announced in August 2015 that it will cut a further
380 jobs.
Confidence in New South Wales fell slightly in
September 2015, by 0.6% to 99.4 from 100.0
in March 2015. This was driven by the lower
proportion of respondents in New South Wales
who believe that now is a good time to buy a
home, which fell from 50% in March 2015 to 43%
in September 2015. According to the CoreLogic
RP Data Home Value Index, the median dwelling
price in Sydney increased by 7.4% over the

quarter and 17.6% over the year to August 2015,
to $773,000. The rise of Sydney house prices is
likely to have impacted confidence, of those who
believe it is a bad time to buy a home, a higher
than average proportion of respondents in New
South Wales say property is overvalued, at 62%
compared to national average of 56%.

Western Australia saw
the largest fall in the HCI,
of 5.0% to 96.5, the lowest
level of confidence among
the states
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First Homebuyers
After increasing by 3.8% to 102.1 in March 2015, First Homebuyer
confidence fell to 98.4 in September 2015. This was driven by the increased
proportion of FHBs who both experienced mortgage stress 21% (up from 9%
in March 2015) and expect mortgage stress 14% (up from 8% in March 2015).
Western Australian FHBs are the most likely to
both experience mortgage stress 40% (compared
to the FHB average of 21%) and expect mortgage
stress, 21% (compared to the FHB average of
14%), while Queensland FHBs were the least likely
to experience mortgage stress (12%) and expect
mortgage stress (4%).
Higher cost of living was the most common reason
for FHBs experiencing (22%) and expecting (33%)
mortgage stress. However, a higher than average
proportion of FHBs also experienced difficulty
meeting their mortgage repayments despite
two cash rate cuts in February and May this year
because they “fixed their interest rate when
rates were higher” (16% compared to 6% of all
Homeowners).
FHB loan sizes have been climbing, with
Australian Bureau of Statistics (ABS) data showing
the average FHB loan size has grown by 18%
since August 2012, reaching $341,200 in July
2015. This result suggests some FHBs may have
overcommitted themselves financially, as FHBs
are more than three times as likely as average
to expect mortgage stress because they have
borrowed too much (14% compared to 4% of all
Homeowners).
Despite this, the proportion of FHBs who are
comfortable with high LVR loans increased slightly

First Homebuyer
confidence fell to 98.4
driven by the increased
proportion of FHBs who both
experienced mortgage stress
and expect mortgage
stress

between March and September 2015, from 20%
to 21%. The second cash rate cut in May 2015,
which would have improved the affordability of
mortgage repayments, may have led to more
FHBs believing they would be comfortable with
larger loans.
The proportion of FHBs who believe it is a good
time to buy a home remained relatively steady
between March and September 2015, increasingly
only slightly from 66% to 67%. Similarly, the
proportion of FHBs who believe it is a good time
to invest in property also increased slightly over
the same period, from 58% to 60%. Low interest
rates are the most common reason for believing
it is a good time to buy a home and invest in
property.
On the other hand, the proportion of FHBs
who believe it is a bad time to buy a home also
increased slightly to 9% in September (up from
6% in March 2015). Similarly, the proportion of
FHBs who believe it is a bad time to invest in
property also increased, from 10% to 12% over
the same period. The perception that property
is overvalued was the most common reason for
believing it is a bad time to buy a home, while the
inability to afford an investment property was the
most common reason for believing it is a bad time
to invest in property.
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Is it a good time to buy?
Sentiment towards the property market, in terms of whether it is a good
time to buy a home or an investment property, is one of the key factors that
influence overall confidence in the property market. In this edition of Streets
Ahead, we delve deeper to examine the drivers among those who believe it
is a good time to buy a home or investment property, as well as the drivers
among those who believe it is a bad time to buy.
Investment property
Around two in five respondents (44%) believe it is
a good time to buy an investment property, down
slightly from 47% in March 2015. FHBs are the
most likely to believe it is a good time to invest
in property (60%), while Prospective FHBs are the
least likely (38%).
The main reasons for believing it is a good time to
buy an investment property are:
1. Low interest rates (58%)
2. Belief that property prices will only increase in
the future (45%)
3. View property as a safe investment (41%).
Around one in five respondents (22%) believe it is
a bad time to buy an investment property, up from
19% in March 2015. In line with the proportion
who believe it is a good time to invest in property,
Prospective FHBs are the most likely to believe it
is a bad time to buy an investment property (28%).
The main reasons for believing it is a bad time to
buy an investment property are:
1. Property is overvalued (54%)
2. Inability to afford to purchase an investment
property (39%)

3. Belief that property prices are going to fall
(33%).
Mortgagors are significantly more likely than the
average respondent to believe it is a bad time to
invest in property because they are concerned
about the economic outlook, at 32% compared
to 26%. Unemployment was the main economic
concern among Mortgagors, despite ABS statistics
showing a slight fall in the unemployment rate
between July and August 2015, from 6.3% to
6.2%.
When comparing states, Queenslanders are the
most likely to believe it is a good time to buy an
investment property (51%), while Victorians are
the least likely (40%). Of those who believe it is
a bad time to invest in property, respondents in
New South Wales are significantly more likely than
average to say property is overvalued. This reflects
the fact that the median house price in Sydney is
also significantly more expensive than the median
in the combined capital cities. According to the
CoreLogic RP Data Home Value Index, as at
August 2015, the median dwelling price in Sydney
($773,000) was 36% more than the median in the
combined capital cities ($570,000).
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Owner-occupied
In line with investment property, the proportion
of respondents who believe it is a good time to
buy a home also fell slightly between March and
September 2015, from 52% to 48%. Again, FHBs
are the most likely to believe it is a good time to
buy a home (67%), perhaps because they have
recently entered the property market themselves.
The main reasons for believing it is a good time to
buy a home are:
1. Low interest rates – can repay the loan faster
(53%)
2. Belief that property prices will only increase in
the future (47%)
3. Low interest rates – can borrow more to buy in
a better location (28%).
Fewer than one in five respondents (18%) believe
it is a bad time to buy a home, up slightly from
15% in March 2015. Prospective FHBs are the
most likely to believe it is a bad time to buy a
home (25%), while FHBs are the least likely (9%).
The main reasons for believing it is a bad time to
buy a home are:
1. Property is overvalued (56%)
2. Belief that property prices are going to fall
(32%)
3. Concern about the economic outlook (27%).

Queenslanders are the most likely to believe it is a
good time to buy a home (57%), while Victorians
are the least likely (42%).
A significantly higher than average proportion
of Prospective FHBs believe it is a good time to
buy a home because they think rent is going to
increase and would prefer to pay off a mortgage
(40% compared to 25% of all respondents).
Higher rental payments may be driving more
Non-Property Owners to consider entering the
property market. According to the survey, weekly
rental payments have increased over the last
six months, with the average payment among
Prospective FHBs increasing from $293 to $334
between March and September 2015. This is
supported by ABS data, with the Consumer Price
Index for rents increasing 0.4% in the June 2015
quarter.
Of those who believe it is a bad time to buy a
home, Prospective FHBs are more than twice as
likely as average to say it is because they cannot
afford to purchase the type of property they want
to live in (40% compared to 14%). Prospective
FHBs have high aspirations when it comes to their
first home, with 78% considering a house to be
most appealing. In fact, if they could not afford
their ideal property type in their ideal location,
most Prospective FHBs would rather compromise
on the location than the property type.

31% of Prospective
FHBs say they are
unable to save a
deposit
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Affordability vs accessibility
The last edition of Streets Ahead examined the debate between
accessibility (the ability to enter the property market) and affordability (the
ability to meet mortgage repayments). Findings indicated that increasing
property prices, with higher house prices requiring a larger deposit in terms
of value, are hindering access to the property market. In this edition, we
revisit this debate to see if, and how, the barriers to home ownership have
changed over the last six months.
Property prices 34% (down slightly from 35% in
March 2015), followed by the difficulty of saving
a deposit unchanged at 20%, continue to be
perceived as the biggest barriers to purchasing
a first home, indicating there has been no
improvement in accessibility.
In contrast, the difficulty of meeting mortgage
repayments fell again in September 2015, to 4%
from 5% in March 2015 and from 8% in September
2014. These figures are consistent with the latest
HIA Housing Affordability Index, which fell 2.9%
during the June 2015 quarter indicating an
improvement in affordability. Overall, the positive
impact of the second cash rate cut of the year in
May 2015 was overshadowed by an increase in
property prices with CoreLogic RP Data reporting
the median dwelling price across all capital cities
rose by 2.9% between the cash rate cuts in
February and May 2015.
As a result of regulatory focus on responsible
lending and the level of investment lending, most

Authorised Deposit Taking Institutions (ADI’s)
introduced a 10% cap on the growth of residential
property investment lending during 2015. In
addition, ADI’s have been encouraged to use
an interest rate buffer of at least two percentage
points above current rates for investment
mortgages. Results from the survey suggest the
effectiveness of this new regulation in deterring
new investor borrowers is not yet clear. Although
42% of Prospective FHBs say they would purchase
an owner-occupied property instead if banks were
to charge a higher interest rate for investment
loans, 38% say they would still purchase an
investment property because of various reasons
including the benefits of negative gearing (17%),
the ability to increase rent to cover additional
costs (12%) and the need for rental income to
assist with servicing the loan (9%). In addition
14% of Prospective FHBs would abandon plans to
enter the housing market if banks were to charge
a higher interest rate.
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Barriers to buying a first home
Property prices are considered the biggest barrier
to buying a first home across all the states, except
South Australia, where the difficulty of saving for a
deposit was deemed a bigger hurdle (see Figure
3).
South Australians are also significantly more likely
than average to cite uncertainty about future
employment (15% compared to 8%) and the
associated costs of purchasing property such as
stamp duty and land taxes (14% compared to 8%)
as barriers to buying a first home. This reflects that
South Australia has the highest unemployment
rate, at 7.9% compared to the national average
of 6.2% in August 2015, and one of the highest
rates of stamp duty.
FHBs are far less likely than average to believe

property prices or the difficulty of saving for a
deposit are the biggest barriers to buying a first
home, at 19% and 16%, respectively. However
today’s FHBs represent a small proportion of
respondents who have successfully entered
the property market in an environment of high
property prices and strict lending requirements.
In contrast, when asked why they have not yet
purchased property, 31% of Prospective FHBs say
they are unable to save a deposit.
The majority of Prospective FHBs plan to save
up the money for their deposit (73%), with less
than one in ten looking at other sources such
as borrowing money from a financial institution
(10%), parents (6%), personal loan (8%) or credit
card (2%).

Figure 3: Biggest barriers to buying a first home

Source: Genworth
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Deposit size and sources
With the CoreLogic RP Data Home Value Index
showing that the median dwelling price across
all capital cities is now over $500,000, 23% of
Prospective FHBs and 27% of Non-Property Owners
believe that it is unreasonable to ask borrowers to
save a deposit of at least 20% before purchasing
property.
Most Prospective FHBs (40%) expect they will need
to save a deposit of up to 10%, while a further 39%
believe they need a deposit of between 11% and
20%. Only 21% of Prospective FHBs expect to need
a deposit of more than 20%, compared to 32% of
FHBs who actually had this deposit size.
FHBs may have been more likely to achieve a
deposit of more than 20% because they used
sources other than their own savings, a trend that
appears to have increased since March 2013. Only
51% of FHBs said they sourced the money for their
deposit from savings, down from 66% in 2014. FHBs
are increasingly using alternate sources of debt to
achieve their deposit including credits cards (19%
up from 3% in 2013) and personal loans (18% up
from 8% in 2013) (see Figure 4). This reliance on
other sources of debt to fund deposits may explain
why FHBs are more likely to be heavily indebted, at
35% compared to the average of 23%.

If banks restricted lending to a maximum of 80%
of the property value, 30% of respondents would
most likely wait longer to purchase property so that
they can save a larger deposit and a further 14%
would abandon their plans to enter the property
market. Interestingly, FHBs would rather abandon
their immediate plans to enter the property market
(17%) than purchase a smaller property (14%) or a
property in a cheaper area (16%) so that they can
afford the 20% deposit.
In fact, most Homeowners are unable to save a 20%
deposit, with only 29% of those surveyed having a
deposit of more than 20%. Homeowners from New
South Wales are the most likely to have a deposit
of more than 20% (33%), while those from Western
Australia are the least likely (23%).
Of Homeowners who did not have a 20% deposit,
more than half of FHBs (57%) and First Time
Investors (61%) used Lenders Mortgage Insurance
(LMI). With only 21% of Prospective FHBs expecting
to need a deposit of more than 20%, it can be
assumed that LMI will continue to play an important
role in helping consumers to enter the property
market.

Figure 4: Sources of deposit used for first home

Source: Genworth
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Consumer perception of the state of the housing market
The topic of a housing bubble in Australia has been widely debated
and reported on in the media. This edition of Streets Ahead provides a
consumer perspective on whether the housing market is overheated and
the perceived drivers.
While many market commentators point to current
house prices and levels of household debt being
sustainable, most Homeowners (63%) and NonProperty Owners (70%) believe that the housing
market is overheated.
Respondents from New South Wales are the most
likely to believe there is an overheated housing
market (73%), while South Australians are the least
likely (47%). Of those in New South Wales who
believe there is an overheated housing market, a
significantly higher than average proportion say it
is specific to Sydney only (38% compared to 19%).
However, overall, Homeowners are equally likely
to believe it is national (38%) and in only Sydney
and Melbourne (38%), while Non-Property Owners
are more likely to believe it is a national issue (47%
compared to 34% who believe it is in only Sydney
and Melbourne).
Even with the perception that the housing market
is overheated, the research shows this does not
have a significant impact on whether consumers
believe that now is a good time to buy a home
or not. The percentage of consumers that believe
now is a good time to buy a home fell from 52% to
48% between March and September 2015.

However, when this data is analysed through
the lens of the different views on future property
prices, we find that 45% of those who believe
the housing market is overheated still think that
now is a good time to buy a home, while 52%
of those that don’t think the property market is
overheated believe the same. The conclusion here
is that the outlook on future housing prices has
a small impact on timing, but ultimately, interest
rates and personal circumstances are more likely
to determine whether now is a good time to buy
or not.
Among Prospective FHBs, the view on the future
of the housing market has a bigger impact on
whether they believe now to be a good time to
buy a home. In fact 39% of Prospective FHBs who
believe the property market is overheated think
that now is a good time to buy a home, versus
50% of those that don’t think the property market
is overheated.
Perhaps spurred by media coverage on the
investment property market, the main drivers
of the property market overheating are seen as
foreign buyers (32%) and property investors (19%)
(see Figure 5). Queenslanders are significantly less

Streets Ahead | Genworth Homebuyer Confidence Index - September 2015
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Figure 5: Drivers of the perceived overheated housing market

Source: Genworth

likely than average to believe foreign property
investors are the cause (25%), which supports
reports that foreign investment has been largely
concentrated in Sydney and Melbourne. Instead,
Queenslanders are more likely than average to
believe record low interest rates are fuelling the
housing price growth (23% compared to 18%).
Most respondents (81%) believe property in
Australia is overvalued. This is true across all states,
with those from New South Wales the most likely
to believe so (87%) while South Australians the
least likely (72%). However, while there may be a
perception that house prices are exhibiting bubblelike characteristics, the majority of respondents
expect property prices to increase or remain stable
over the next 12 - 24 months.

• 62% of Non-Property Owners expect prices
to increase and 17% expect prices to remain
stable over next 24 months.
Amongst those who expect house prices
to decrease over the next 24 months (20%
Homeowners and 21% Non-Property Owners),
the likely triggers are believed to be an increase
in interest rates (59%), followed by increased
unemployment (45%). South Australians (59%),
followed by Western Australians (58%), are the
most likely to believe property prices will decrease
as a result of increased unemployment, which
suggests they believe the unemployment rate
in their state is likely to increase further over the
coming months.

• 56% of Homeowners expect prices will
increase and 24% expect property prices to
remain stable over the next 24 months

63% of respondents
believe that the housing
market is overheated

86% of respondents
believe that property
prices will remain stable
or increase over the next
12 months

15

Conclusion
Confidence in the mortgage market has improved
over the last six months, largely driven by lower
interest rates, which has improved the affordability
of mortgage repayments. However, the declining
proportions of respondents who believe it is a
good time to buy a home or investment property
indicate that accessibility remains the key barrier
to home ownership. CoreLogic RP Data Home
Value Index shows that the median dwelling price
across all capital cities is now over $500,000. With
most respondents believing that property prices
will remain stable or continue to increase in the
foreseeable future, Prospective FHBs will continue
to face difficulty saving a 20% deposit. Overall, the
findings in this edition of Streets Ahead show the
key challenge is improving access to the housing
market, rather than focusing on the affordability of
mortgage repayments.

More needs to
be done to improve
access to the property
market, rather than the
affordability of mortgage
repayments

Disclaimer
Nothing in this Streets Ahead report constitutes tax, stamp duty, legal, accounting or financial advice.
The information and opinions provided are based on an interpretation of the results of the September
2015 Streets Ahead survey and do not necessarily reflect the views of Genworth Mortgage Insurance
Australia Limited (GMA) or its affiliates. GMA expressly disclaims all responsibility and liability for any
action or inaction by you in reliance on any information presented in this report.
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16%

53%

72%

19%

57%

23%

29%

32%

97.9

Mar 15

$451k

114.5

6.5%

1.6

23%

31%

17%

51%

10%

57%

35%

16%

44%

23%

27%

27%

100.0

Sep 15

QUEENSLAND

$405k

109.4

6.5%

1.8

20%

30%

16%

50%

9%

60%

73%

16%

58%

15%

31%

25%

100.3

Mar 15

$405k

110.0

7.9%

1.5

25%

22%

16%

46%

11%

56%

48%

24%

45%

21%

27%

17%

98.1

Sep 15

SOUTH AUSTRALIA

$518k

118.0

6.2%

1.6

18%

39%

18%

47%

16%

51%

50%

19%

47%

16%

20%

25%

97.6

Mar 15

$564k

123.5

6.1%

1.4

18%

40%

21%

40%

19%

42%

32%

14%

29%

14%

21%

17%

100.4

Sep 15

VICTORIA

$513k

115.3

5.5%

1.8

21%

39%

18%

42%

9%

52%

36%

13%

(Unemployment
/redundancy)

53%

13%

27%

38%

101.6

Mar 15

$500k

114.2

6.1%

1.6

22%

30%

24%

41%

21%

52%

48%

25%

40%

20%

27%

22%

96.5

Sep 15

WESTERN AUSTRALIA

-

-

-

3.4

11%

26%

10%

58%

6%

66%

27%

8%

33%

9%

20%

38%

102.1

Mar 15

-

-

-

2.7

16%

19%

12%

60%

9%

67%

33%

14%

22%

21%

21%

35%

98.4

Sep 15

FIRST HOMEBUYERS

1. Source: ABS. 6202.0 Labour Force, Australia. Sep 2015 represents the latest figures available (Aug 2015). 2. Source: ABS. 6416.0 Residential Property Price Indexes: Eight Capital Cities. National price is the weighted average of all capital cities. Sep 2015 represents the latest figures avaliable (Jun 2015). 3. Source: CoreLogic RP Data. National Media Release Hedonic
Home Value Index. Median dwelling price is based on median capital city price. National figures are based on combined capitals median dwelling price. Sep 2015 figures are based on the latest figures available 1 Sep 2015 (as at 31 Aug 2015).

34%

35%

22%

Property prices too high

Biggest barriers to buying first home

Key driver: Higher cost of living

Expectation of mortgage stress

44%

99.6

99.2

Confidence (HCI)

Key driver: Higher cost of living

Sep 15

Mar 15

NATIONAL

Genworth Homebuyer Conﬁdence Index: Component indices and affordability

Unemployment3

Inflation2

Official cash rate1

$285k

-

$105.40

4.90%

3.30%

4.75%

Mar 11

94.4

$285k

-

$79.20

5.20%

3.40%

4.75%

Sep 11

2.0%

96.3

$282k

-

$103.02

5.20%

1.60%

4.25%

Mar 12

2.2%

98.4

$289k

-

$92.19

5.50%

2.00%

3.50%

Sep 12

-5.1%

93.4

$298k

-

$97.23

5.60%

2.50%

3.00%

Mar 13

-1.1%

92.4

$304k

80.9

$102.87

5.60%

2.20%

2.50%

Sep 13

-1.7%

90.8

$321k

80.2

$101.67

5.90%

2.90%

2.50%

Mar 14

8.0%

98.1

$317k

80.0

$93.54

6.20%

2.30%

2.50%

Sep 14

1.1%

99.2

$325k

82.0

$48.87

6.10%

1.30%

2.25%

Mar 15

0.4%

99.6

$341k

79.7

$44.68

6.20%

1.50%

2.00%

Sep 15

Genworth Homebuyer Confidence Index: Key economic indicators

Oil prices per barrel US$4

96.3

-2.0%

Change in Genworth HCI7

Genworth HCI7

Average FHB loan6

HIA Housing Affordability Index5

-1.5%
Rise in cost of living,
experience and
expectation of stress

Key drivers in Genworth HCI7

A further cash rate
cut in May 2015
improved affordability
of mortgage
repayments, leading
to a reduction in
the proportion of
consumers who are
using more than 50%
of their income to
service debts

Increasingly expect
mortgage stress and
unwilling to borrow
more than 80% LVR
due to debt aversion

The RBA’s decision
to cut the official
cash rate to a record
low of 2.25% has
resulted in an increase
in the proportion of
Australians who believe
it is a good time to buy
a home

Increasingly see now
as a good time to
buy due to rising
affordability

A long period of rate
stability, with rates
remaining at their
lowest point ever for
the last 13 months, has
resulted in a reduction
in the proportion of
mortgage holders that
are struggling with their
mortgage repayments

Increasing comfort
with debt and falling
mortgage stress due
to interest rate cuts

Disasters leading
to increased stress,
less comfort with
debt

Homeowners are
managing their
debt by reducing
their mortgage
overpayments, and
consequently have
more after-debt
disposable income.
Sharp increases in
house prices make
buying a house now
slightly less favourable

The confluence of
a number of factors
shook consumer
confidence incl.
unemployment,
uncertainty
surrounding
election, reduction
in cash rate, slower
economic growth

1. Source: RBA. Cash Rate Target. 2. Source: RBA. Measures of Consumer Price Inflation. Sep 2015 represents the latest figures available (Jun 2015). 3. Source: ABS. 6202.0 Labour Force, Australia. Sep 2015 represents the latest figures available (Aug 2015). 4. Source: New York Mercantile Exchange (NYMEX) 5. Source: HIA. Affordability Report. Sep 2015 represents
the latest figures avaliable (Jun 2015). Note: Figures may not be comparable with previous Streets Ahead Reports due to changes in index methodology by HIA. 6. Source: ABS. 5609.0 Housing Finance, Australia. Sep 2015 represents the latest figures available (Jul 2015) 7. Source: Genworth. Analysis conducted by RFi.
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